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SUBPART 8.4—FEDERAL SUPPLY SCHEDULES
(f) If the ordering activity issues an RFQ, the ordering
activity shall provide the RFQ to any schedule contractor that
requests a copy of it.
(g)(1) Ordering activities shall publicize contract actions
funded in whole or in part by the American Recovery and
Reinvestment Act of 2009 (Pub. L. 111-5):
(i) Notices of proposed MAS orders (including
orders issued under BPAs) that are for “informational purposes only” exceeding $25,000 shall follow the procedures in
5.704 for posting orders.
(ii) Award notices for MAS orders (including orders
issued under BPAs) shall follow the procedures in 5.705.
(2) When an order is awarded or a Blanket Purchase
Agreement is established with an estimated value greater than
the simplified acquisition threshold and supported by a limited-source justification at 8.405-6(a), the ordering activity
contracting officer must—
(i) Publicize the action (see 5.301); and
(ii) Post the justification in accordance with
8.405-6(a)(2).
(h) Type-of-order preference for services. (1) The ordering activity shall specify the order type (i.e., firm-fixed price,
time-and-materials, or labor-hour) for the services offered on
the schedule priced at hourly rates.
(2) Agencies shall use fixed-price orders for the acquisition of commercial services to the maximum extent practicable.
(3)(i) A time-and-materials or labor-hour order may be
used for the acquisition of commercial services only when it
is not possible at the time of placing the order to estimate accurately the extent or duration of the work or to anticipate costs
with any reasonable degree of confidence.
(ii) Prior to the issuance of a time-and-materials or
labor-hour order, the contracting officer shall—
(A) Execute a determination and findings (D&F)
for the order, in accordance with paragraph (h)(3)(iii) of this
section that a fixed-price order is not suitable;
(B) Include a ceiling price in the order that the
contractor exceeds at its own risk; and
(C) When the total performance period, including
options, is more than three years, the D&F prepared in accordance with this paragraph shall be signed by the contracting
officer and approved by the head of the contracting activity
prior to the execution of the base period.
(iii) The D&F required by paragraph (h)(3)(ii)(A) of
this section shall contain sufficient facts and rationale to justify that a fixed-price order is not suitable. At a minimum, the
D&F shall—
(A) Include a description of the market research
conducted (see 8.404(c) and 10.002(e));
(B) Establish that it is not possible at the time of
placing the order to accurately estimate the extent or duration
of the work or anticipate costs with any reasonable degree of
confidence;
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(C) Establish that the current requirement has
been structured to maximize the use of fixed-price orders
(e.g., by limiting the value or length of the time-and-materials/
labor-hour order; or, establishing fixed prices for portions of
the requirement) on future acquisitions for the same or similar
requirements; and
(D) Describe actions to maximize the use of
fixed-price orders on future acquisitions for the same requirements.
(iv) Prior to an increase in the ceiling price of a timeand-materials or labor-hour order, the ordering activity
shall—
(A) Conduct an analysis of pricing and other relevant factors to determine if the action is in the best interest
of the Government and document the order file;
(B) Follow the procedures at 8.405-6 for a change
that modifies the general scope of the order; and
(C) Comply with the requirements at 8.402(f)
when modifying an order to add open market items.
8.405 Ordering procedures for Federal Supply Schedules.
Ordering activities shall use the ordering procedures of this
section when placing an order or establishing a BPA for supplies or services. The procedures in this section apply to all
schedules. For establishing BPAs and for orders under BPAs
see 8.405-3.
8.405-1 Ordering procedures for supplies, and services
not requiring a statement of work.
(a) Ordering activities shall use the procedures of this subsection when ordering supplies and services that are listed in
the schedules contracts at a fixed price for the performance of
a specific task, where a statement of work is not required
(e.g., installation, maintenance, and repair). For establishing
BPAs and for orders under BPAs see 8.405-3.
(b) Orders at or below the micro-purchase threshold.
Ordering activities may place orders at, or below, the micropurchase threshold with any Federal Supply Schedule contractor that can meet the agency’s needs. Although not
required to solicit from a specific number of schedule contractors, ordering activities should attempt to distribute orders
among contractors.
(c) Orders exceeding the micro-purchase threshold but not
exceeding the simplified acquisition threshold. Ordering
activities shall place orders with the schedule contractor that
can provide the supply or service that represents the best
value. Before placing an order, an ordering activity shall:
(1) Consider reasonably available information about the
supply or service offered under MAS contracts by surveying
at least three schedule contractors through the GSA Advantage! on-line shopping service, by reviewing the catalogs or
pricelists of at least three schedule contractors, or by requesting quotations from at least three schedule contractors (see
8.405-5); or
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(2) Document the circumstances for restricting consideration to fewer than three schedule contractors based on one
of the reasons at 8.405-6(a);
(d) For proposed orders exceeding the simplified acquisition threshold. (1) Each order shall be placed on a competitive
basis in accordance with (d)(2) and (3) of this section, unless
this requirement is waived on the basis of a justification that
is prepared and approved in accordance with 8.405-6.
(2) The ordering activity contracting officer shall provide an RFQ that includes a description of the supplies to be
delivered or the services to be performed and the basis upon
which the selection will be made (see 8.405-1(f)).
(3) The ordering activity contracting officer shall —
(i) Post the RFQ on e-Buy to afford all schedule contractors offering the required supplies or services under the
appropriate multiple award schedule(s) an opportunity to submit a quote; or
(ii) Provide the RFQ to as many schedule contractors
as practicable, consistent with market research appropriate to
the circumstances, to reasonably ensure that quotes will be
received from at least three contractors that can fulfill the
requirements. When fewer than three quotes are received
from schedule contractors that can fulfill the requirement, the
contracting officer shall prepare a written determination
explaining that no additional contractors capable of fulfilling
the requirement could be identified despite reasonable efforts
to do so. The determination must clearly explain efforts made
to obtain quotes from at least three schedule contractors.
(4) The ordering activity contracting officer shall
ensure that all quotes received are fairly considered and award
is made in accordance with the basis for selection in the RFQ.
(e) When an order contains brand-name specifications, the
contracting officer shall post the RFQ on e-Buy along with the
justification or documentation, as required by 8.405-6. An
RFQ is required when a purchase description specifies a
brand-name.
(f) In addition to price (see 8.404(d) and 8.405-4), when
determining best value, the ordering activity may consider,
among other factors, the following:
(1) Past performance.
(2) Special features of the supply or service required for
effective program performance.
(3) Trade-in considerations.
(4) Probable life of the item selected as compared with
that of a comparable item.
(5) Warranty considerations.
(6) Maintenance availability.
(7) Environmental and energy efficiency considerations.
(8) Delivery terms.
(g) Minimum documentation. The ordering activity shall
document—
(1) The schedule contracts considered, noting the contractor from which the supply or service was purchased;
(2) A description of the supply or service purchased;
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(3) The amount paid;
(4) When an order exceeds the simplified acquisition
threshold, evidence of compliance with the ordering procedures at 8.405-1(d); and
(5) The basis for the award decision.
8.405-2 Ordering procedures for services requiring a
statement of work.
(a) General. Ordering activities shall use the procedures in
this subsection when ordering services priced at hourly rates
as established by the schedule contracts. The applicable services will be identified in the Federal Supply Schedule publications and the contractor’s pricelists. For establishing BPAs
and for orders under BPAs see 8.405-3.
(b) Statements of Work (SOWs). All Statements of Work
shall include a description of work to be performed; location
of work; period of performance; deliverable schedule; applicable performance standards; and any special requirements
(e.g., security clearances, travel, special knowledge). To the
maximum extent practicable, agency requirements shall be
performance-based statements (see Subpart 37.6).
(c) Request for Quotation procedures. The ordering activity must provide the Request for Quotation (RFQ), which
includes the statement of work and evaluation criteria
(e.g., experience and past performance), to schedule contractors that offer services that will meet the agency’s needs. The
RFQ may be posted to GSA’s electronic RFQ system, e-Buy
(see 8.402(d)).
(1) Orders at, or below, the micro-purchase threshold.
Ordering activities may place orders at, or below, the micropurchase threshold with any Federal Supply Schedule contractor that can meet the agency’s needs. The ordering activity
should attempt to distribute orders among contractors.
(2) For orders exceeding the micro-purchase threshold,
but not exceeding the simplified acquisition threshold.
(i) The ordering activity shall develop a statement of work, in
accordance with 8.405-2(b).
(ii) The ordering activity shall provide the RFQ
(including the statement of work and evaluation criteria) to at
least three schedule contractors that offer services that will
meet the agency’s needs or document the circumstances for
restricting consideration to fewer than three schedule contractors based on one of the reasons at 8.405-6(a).
(iii) The ordering activity shall specify the type of
order (i.e., firm-fixed-price, labor-hour) for the services identified in the statement of work. The contracting officer should
establish firm-fixed-prices, as appropriate.
(3) For proposed orders exceeding the simplified acquisition threshold. In addition to meeting the requirements of
8.405-2(c)(2)(i) and (iii), the following procedures apply:
(i) Each order shall be placed on a competitive basis
in accordance with (c)(3)(ii) and (iii) of this section, unless
this requirement is waived on the basis of a justification that
is prepared and approved in accordance with 8.405-6.
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Subpart 12.2—Special Requirements for the
Acquisition of Commercial Items
12.201 General.
Public Law 103-355 establishes special requirements for
the acquisition of commercial items intended to more closely
resemble those customarily used in the commercial marketplace. This subpart identifies those special requirements as
well as other considerations necessary for proper planning,
solicitation, evaluation and award of contracts for commercial
items.
12.202 Market research and description of agency need.
(a) Market research (see 10.001) is an essential element of
building an effective strategy for the acquisition of commercial items and establishes the foundation for the agency
description of need (see Part 11), the solicitation, and resulting contract.
(b) The description of agency need must contain sufficient
detail for potential offerors of commercial items to know
which commercial products or services may be suitable. Generally, for acquisitions in excess of the simplified acquisition
threshold, an agency’s statement of need for a commercial
item will describe the type of product or service to be acquired
and explain how the agency intends to use the product or service in terms of function to be performed, performance
requirement or essential physical characteristics. Describing
the agency’s needs in these terms allows offerors to propose
methods that will best meet the needs of the Government.
(c) Follow the procedures in Subpart 11.2 regarding the
identification and availability of specifications, standards and
commercial item descriptions.
(d) Requirements documents for electronic and information technology must comply with the applicable accessibility
standards issued by the Architectural and Transportation Barriers Compliance Board at 36 CFR Part 1194 (see
Subpart 39.2).
(e) When acquiring information technology using Internet
Protocol, agencies must include the appropriate Internet Protocol compliance requirements in accordance with 11.002(g).
12.203 Procedures for solicitation, evaluation, and
award.
Contracting officers shall use the policies unique to the
acquisition of commercial items prescribed in this part in conjunction with the policies and procedures for solicitation,
evaluation and award prescribed in Part 13, Simplified Acquisition Procedures; Part 14, Sealed Bidding; or Part 15, Contracting by Negotiation, as appropriate for the particular
acquisition. The contracting officer may use the streamlined
procedure for soliciting offers for commercial items prescribed in 12.603. For acquisitions of commercial items
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exceeding the simplified acquisition threshold but not exceeding $6.5 million ($12 million for acquisitions as described in
13.500(e)), including options, contracting activities shall
employ the simplified procedures authorized by Subpart 13.5
to the maximum extent practicable.
12.204 Solicitation/contract form.
(a) The contracting officer shall use the Standard
Form 1449, Solicitation/Contract/Order for Commercial
Items, if (1) the acquisition is expected to exceed the simplified acquisition threshold; (2) a paper solicitation or contract
is being issued; and (3) procedures at 12.603 are not being
used. Use of the SF 1449 is nonmandatory but encouraged for
commercial acquisitions not exceeding the simplified acquisition threshold.
(b) Consistent with the requirements at 5.203(a) and (h),
the contracting officer may allow fewer than 15 days before
issuance of the solicitation.
12.205 Offers.
(a) Where technical information is necessary for evaluation of offers, agencies should, as part of market research,
review existing product literature generally available in the
industry to determine its adequacy for purposes of evaluation.
If adequate, contracting officers shall request existing product
literature from offerors of commercial items in lieu of unique
technical proposals.
(b) Contracting officers should allow offerors to propose
more than one product that will meet a Government need in
response to solicitations for commercial items. The contracting officer shall evaluate each product as a separate offer.
(c) Consistent with the requirements at 5.203(b), the contracting officer may allow fewer than 30 days response time
for receipt of offers for commercial items, unless the acquisition is covered by the World Trade Organization Government
Procurement Agreement or a Free Trade Agreement (see
5.203(h)).
12.206 Use of past performance.
Past performance should be an important element of every
evaluation and contract award for commercial items. Contracting officers should consider past performance data from
a wide variety of sources both inside and outside the Federal
Government in accordance with the policies and procedures
contained in Subpart 9.1, 13.106, or Subpart 15.3, as
applicable.
12.207 Contract type.
(a) Except as provided in paragraph (b) of this section,
agencies shall use firm-fixed-price contracts or fixed-price
contracts with economic price adjustment for the acquisition
of commercial items.
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(b) (1) A time-and-materials contract or labor-hour contract (see Subpart 16.6) may be used for the acquisition of
commercial services when—
(i) The service is acquired under a contract awarded
using—
(A) Competitive procedures (e.g., the procedures
in 6.102, the set-aside procedures in Subpart 19.5, or competition conducted in accordance with Part 13);
(B) The procedures for other than full and open
competition in 6.3 provided the agency receives offers that
satisfy the Government’s expressed requirement from two or
more responsible offerors; or
(C) The fair opportunity procedures in 16.505
(including discretionary small business set-asides under
16.505(b)(2)(i)(F)), if placing an order under a multipleaward delivery-order contract; and
(ii) The contracting officer—
(A) Executes a determination and findings (D&F)
for the contract, in accordance with paragraph (b)(2) of this
section (but see paragraph (c) of this section for indefinitedelivery contracts), that no other contract type authorized by
this subpart is suitable;
(B) Includes a ceiling price in the contract or
order that the contractor exceeds at its own risk; and
(C) Prior to increasing the ceiling price of a timeand-materials or labor-hour contract or order, shall—
(1) Conduct an analysis of pricing and other
relevant factors to determine if the action is in the best interest
of the Government;
(2) Document the decision in the contract or
order file; and
(3) When making a change that modifies the
general scope of—
(i) A contract, follow the procedures at
6.303;
(ii) An order issued under the Federal Supply Schedules, follow the procedures at 8.405-6; or
(iii) An order issued under multiple award
task and delivery order contracts, follow the procedures at
16.505(b)(2).
(2) Each D&F required by paragraph (b)(1)(ii)(A) of
this section shall contain sufficient facts and rationale to justify that no other contract type authorized by this subpart is
suitable. At a minimum, the D&F shall—
(i) Include a description of the market research conducted (see 10.002(e));
(ii) Establish that it is not possible at the time of placing the contract or order to accurately estimate the extent or
duration of the work or to anticipate costs with any reasonable
degree of confidence;
(iii) Establish that the requirement has been structured to maximize the use of firm-fixed-price or fixed-price
with economic price adjustment contracts (e.g., by limiting
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the value or length of the time-and-material/labor-hour contract or order; establishing fixed prices for portions of the
requirement) on future acquisitions for the same or similar
requirements; and
(iv) Describe actions planned to maximize the use of
firm-fixed-price or fixed-price with economic price adjustment contracts on future acquisitions for the same requirements.
(3) See 16.601(d)(1) for additional approval required
for contracts expected to extend beyond three years.
(4) See 8.404(h) for the requirement for determination
and findings when using Federal Supply Schedules.
(c)(1) Indefinite-delivery contracts (see Subpart 16.5) may
be used when—
(i) The prices are established based on a firm-fixedprice or fixed-price with economic price adjustment; or
(ii) Rates are established for commercial services
acquired on a time-and-materials or labor-hour basis.
(2) When an indefinite-delivery contract is awarded
with services priced on a time-and-materials or labor-hour
basis, contracting officers shall, to the maximum extent practicable, also structure the contract to allow issuance of orders
on a firm-fixed-price or fixed-price with economic price
adjustment basis. For such contracts, the contracting officer
shall execute the D&F required by paragraph (b)(2) of this
section, for each order placed on a time-and-materials or
labor-hour basis. Placement of orders shall be in accordance
with Subpart 8.4 or 16.5, as applicable.
(3) If an indefinite-delivery contract only allows for the
issuance of orders on a time-and-materials or labor-hour
basis, the D&F required by paragraph (b)(2) of this section
shall be executed to support the basic contract and shall also
explain why providing for an alternative firm-fixed-price or
fixed-price with economic price adjustment pricing structure
is not practicable. The D&F for this contract shall be approved
one level above the contracting officer. Placement of orders
shall be in accordance with Subpart 16.5.
(d) The contract types authorized by this subpart may be
used in conjunction with an award fee and performance or
delivery incentives when the award fee or incentive is based
solely on factors other than cost (see 16.202-1 and 16.203-1).
(e) Use of any contract type other than those authorized by
this subpart to acquire commercial items is prohibited.
12.208 Contract quality assurance.
Contracts for commercial items shall rely on contractors’
existing quality assurance systems as a substitute for Government inspection and testing before tender for acceptance
unless customary market practices for the commercial item
being acquired include in-process inspection. Any in-process
inspection by the Government shall be conducted in a manner
consistent with commercial practice.
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12.209 Determination of price reasonableness.
While the contracting officer must establish price reasonableness in accordance with 13.106-3, 14.408-2, or
Subpart 15.4, as applicable, the contracting officer should be
aware of customary commercial terms and conditions when
pricing commercial items. Commercial item prices are
affected by factors that include, but are not limited to, speed
of delivery, length and extent of warranty, limitations of
seller’s liability, quantities ordered, length of the performance
period, and specific performance requirements. The contracting officer must ensure that contract terms, conditions, and
prices are commensurate with the Government’s need.
12.210 Contract financing.
Customary market practice for some commercial items
may include buyer contract financing. The contracting officer
may offer Government financing in accordance with the policies and procedures in Part 32.
12.211 Technical data.
Except as provided by agency-specific statutes, the Government shall acquire only the technical data and the rights in
that data customarily provided to the public with a commercial item or process. The contracting officer shall presume that
data delivered under a contract for commercial items was
developed exclusively at private expense. When a contract for
commercial items requires the delivery of technical data, the
contracting officer shall include appropriate provisions and
clauses delineating the rights in the technical data in addenda
to the solicitation and contract (see Part 27 or agency FAR
supplements).
12.212 Computer software.
(a) Commercial computer software or commercial computer software documentation shall be acquired under licenses
customarily provided to the public to the extent such licenses
are consistent with Federal law and otherwise satisfy the Government’s needs. Generally, offerors and contractors shall not
be required to—
(1) Furnish technical information related to commercial
computer software or commercial computer software documentation that is not customarily provided to the public; or
(2) Relinquish to, or otherwise provide, the Government rights to use, modify, reproduce, release, perform, dis-
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play, or disclose commercial computer software or
commercial computer software documentation except as
mutually agreed to by the parties.
(b) With regard to commercial computer software and
commercial computer software documentation, the Government shall have only those rights specified in the license contained in any addendum to the contract. For additional
guidance regarding the use and negotiation of license agreements for commercial computer software, see 27.405-3.
12.213 Other commercial practices.
It is a common practice in the commercial marketplace for
both the buyer and seller to propose terms and conditions written from their particular perspectives. The terms and conditions prescribed in this part seek to balance the interests of
both the buyer and seller. These terms and conditions are generally appropriate for use in a wide range of acquisitions.
However, market research may indicate other commercial
practices that are appropriate for the acquisition of the particular item. These practices should be considered for incorporation into the solicitation and contract if the contracting
officer determines them appropriate in concluding a business
arrangement satisfactory to both parties and not otherwise
precluded by law or Executive order.
12.214 Cost Accounting Standards.
Cost Accounting Standards (CAS) do not apply to contracts and subcontracts for the acquisition of commercial
items when these contracts and subcontracts are firm-fixedprice or fixed-price with economic price adjustment (provided
that the price adjustment is not based on actual costs incurred).
See 30.201-1 for CAS applicability to fixed-price with economic price adjustment contracts and subcontracts for commercial items when the price adjustment is based on actual
costs incurred. When CAS applies, the contracting officer
shall insert the appropriate provisions and clauses as prescribed in 30.201.
12.215 Notification of overpayment.
If the contractor notifies the contracting officer of a duplicate payment or that the Government has otherwise overpaid,
the contracting officer shall follow the procedures at 32.604.
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Subpart 16.5—Indefinite-Delivery Contracts
16.500 Scope of subpart.
(a) This subpart prescribes policies and procedures for
making awards of indefinite-delivery contracts and establishes a preference for making multiple awards of indefinitequantity contracts.
(b) This subpart does not limit the use of other than competitive procedures authorized by Part 6.
(c) Nothing in this subpart restricts the authority of the
General Services Administration (GSA) to enter into schedule, multiple award, or task or delivery order contracts under
any other provision of law. Therefore, GSA regulations and
the coverage for the Federal Supply Schedule program in
Subpart 8.4 and Part 38 take precedence over this subpart.
(d) The statutory multiple award preference implemented
by this subpart does not apply to architect-engineer contracts
subject to the procedures in Subpart 36.6. However, agencies
are not precluded from making multiple awards for architectengineer services using the procedures in this subpart, provided the selection of contractors and placement of orders are
consistent with Subpart 36.6.
16.501-1 Definitions.
As used in this subpart—
“Delivery-order contract” means a contract for supplies
that does not procure or specify a firm quantity of supplies
(other than a minimum or maximum quantity) and that provides for the issuance of orders for the delivery of supplies
during the period of the contract.
“Task-order contract” means a contract for services that
does not procure or specify a firm quantity of services (other
than a minimum or maximum quantity) and that provides for
the issuance of orders for the performance of tasks during the
period of the contract.
16.501-2 General.
(a) There are three types of indefinite-delivery contracts:
definite-quantity contracts, requirements contracts, and indefinite-quantity contracts. The appropriate type of indefinitedelivery contract may be used to acquire supplies and/or services when the exact times and/or exact quantities of future
deliveries are not known at the time of contract award. Pursuant to 10 U.S.C. 2304d and section 303K of the Federal Property and Administrative Services Act of 1949, requirements
contracts and indefinite-quantity contracts are also known as
delivery-order contracts or task-order contracts.
(b) The various types of indefinite-delivery contracts offer
the following advantages:
(1) All three types permit—
(i) Government stocks to be maintained at minimum
levels; and
(ii) Direct shipment to users.
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(2) Indefinite-quantity contracts and requirements contracts also permit—
(i) Flexibility in both quantities and delivery scheduling; and
(ii) Ordering of supplies or services after requirements materialize.
(3) Indefinite-quantity contracts limit the Government’s obligation to the minimum quantity specified in the
contract.
(4) Requirements contracts may permit faster deliveries
when production lead time is involved, because contractors
are usually willing to maintain limited stocks when the Government will obtain all of its actual purchase requirements
from the contractor.
(c) Indefinite-delivery contracts may provide for any
appropriate cost or pricing arrangement under Part 16. Cost or
pricing arrangements that provide for an estimated quantity of
supplies or services (e.g., estimated number of labor hours)
must comply with the appropriate procedures of this subpart.
16.502 Definite-quantity contracts.
(a) Description. A definite-quantity contract provides for
delivery of a definite quantity of specific supplies or services
for a fixed period, with deliveries or performance to be scheduled at designated locations upon order.
(b) Application. A definite-quantity contract may be used
when it can be determined in advance that—
(1) A definite quantity of supplies or services will be
required during the contract period; and
(2) The supplies or services are regularly available or
will be available after a short lead time.
16.503 Requirements contracts.
(a) Description. A requirements contract provides for filling all actual purchase requirements of designated Government activities for supplies or services during a specified
contract period (from one contractor), with deliveries or performance to be scheduled by placing orders with the contractor.
(1) For the information of offerors and contractors, the
contracting officer shall state a realistic estimated total quantity in the solicitation and resulting contract. This estimate is
not a representation to an offeror or contractor that the estimated quantity will be required or ordered, or that conditions
affecting requirements will be stable or normal. The contracting officer may obtain the estimate from records of previous
requirements and consumption, or by other means, and should
base the estimate on the most current information available.
(2) The contract shall state, if feasible, the maximum
limit of the contractor’s obligation to deliver and the Government’s obligation to order. The contract may also specify
maximum or minimum quantities that the Government may
order under each individual order and the maximum that it
may order during a specified period of time.
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(b) Application. (1) A requirements contract may be
appropriate for acquiring any supplies or services when the
Government anticipates recurring requirements but cannot
predetermine the precise quantities of supplies or services that
designated Government activities will need during a definite
period.
(2) No requirements contract in an amount estimated to
exceed $103 million (including all options) may be awarded
to a single source unless a determination is executed in accordance with 16.504(c)(1)(ii)(D).
(c) Government property furnished for repair. When a
requirements contract is used to acquire work (e.g., repair,
modification, or overhaul) on existing items of Government
property, the contracting officer shall specify in the Schedule
that failure of the Government to furnish such items in the
amounts or quantities described in the Schedule as “estimated” or “maximum” will not entitle the contractor to any
equitable adjustment in price under the Government Property
clause of the contract.
(d) Limitations on use of requirements contracts for advisory and assistance services. (1) Except as provided in
paragraph (d)(2) of this section, no solicitation for a requirements contract for advisory and assistance services in excess
of three years and $12.5 million (including all options) may be
issued unless the contracting officer or other official designated by the head of the agency determines in writing that the
services required are so unique or highly specialized that it is
not practicable to make multiple awards using the procedures
in 16.504.
(2) The limitation in paragraph (d)(1) of this section is
not applicable to an acquisition of supplies or services that
includes the acquisition of advisory and assistance services, if
the contracting officer or other official designated by the head
of the agency determines that the advisory and assistance services are necessarily incident to, and not a significant component of, the contract.
16.504 Indefinite-quantity contracts.
(a) Description. An indefinite-quantity contract provides
for an indefinite quantity, within stated limits, of supplies or
services during a fixed period. The Government places orders
for individual requirements. Quantity limits may be stated as
number of units or as dollar values.
(1) The contract must require the Government to order
and the contractor to furnish at least a stated minimum quantity of supplies or services. In addition, if ordered, the contractor must furnish any additional quantities, not to exceed the
stated maximum. The contracting officer should establish a
reasonable maximum quantity based on market research,
trends on recent contracts for similar supplies or services, survey of potential users, or any other rational basis.
(2) To ensure that the contract is binding, the minimum
quantity must be more than a nominal quantity, but it should
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not exceed the amount that the Government is fairly certain to
order.
(3) The contract may also specify maximum or minimum quantities that the Government may order under each
task or delivery order and the maximum that it may order during a specific period of time.
(4) A solicitation and contract for an indefinite quantity
must—
(i) Specify the period of the contract, including the
number of options and the period for which the Government
may extend the contract under each option;
(ii) Specify the total minimum and maximum quantity of supplies or services the Government will acquire under
the contract;
(iii) Include a statement of work, specifications, or
other description, that reasonably describes the general scope,
nature, complexity, and purpose of the supplies or services the
Government will acquire under the contract in a manner that
will enable a prospective offeror to decide whether to submit
an offer;
(iv) State the procedures that the Government will
use in issuing orders, including the ordering media, and, if
multiple awards may be made, state the procedures and selection criteria that the Government will use to provide awardees
a fair opportunity to be considered for each order (see
16.505(b)(1));
(v) Include the name, address, telephone number,
facsimile number, and e-mail address of the agency task and
delivery order ombudsman (see 16.505(b)(8)) if multiple
awards may be made;
(vi) Include a description of the activities authorized
to issue orders; and
(vii) Include authorization for placing oral orders, if
appropriate, provided that the Government has established
procedures for obligating funds and that oral orders are confirmed in writing.
(b) Application. Contracting officers may use an indefinite-quantity contract when the Government cannot predetermine, above a specified minimum, the precise quantities of
supplies or services that the Government will require during
the contract period, and it is inadvisable for the Government
to commit itself for more than a minimum quantity. The contracting officer should use an indefinite-quantity contract only
when a recurring need is anticipated.
(c) Multiple award preference—(1) Planning the acquisition.
(i) Except for indefinite-quantity contracts for advisory and assistance services as provided in paragraph (c)(2) of
this section, the contracting officer must, to the maximum
extent practicable, give preference to making multiple awards
of indefinite-quantity contracts under a single solicitation for
the same or similar supplies or services to two or more
sources.
(ii)(A) The contracting officer must determine
whether multiple awards are appropriate as part of acquisition
planning. The contracting officer must avoid situations in
which awardees specialize exclusively in one or a few areas
within the statement of work, thus creating the likelihood that
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(12) When using the Governmentwide commercial purchase card as a method of payment, orders at or below the
micro-purchase threshold are exempt from verification in the
Central Contractor Registration (CCR) database as to whether
the contractor has a delinquent debt subject to collection under
the Treasury Offset Program (TOP).
(b) Orders under multiple-award contracts—(1)
Fair
opportunity.(i) The contracting officer must provide each
awardee a fair opportunity to be considered for each order
exceeding $3,000 issued under multiple delivery-order contracts or multiple task-order contracts, except as provided for
in paragraph (b)(2) of this section.
(ii) The contracting officer may exercise broad discretion in developing appropriate order placement procedures. The contracting officer should keep submission
requirements to a minimum. Contracting officers may use
streamlined procedures, including oral presentations. If the
order does not exceed the simplified acquisition threshold, the
contracting officer need not contact each of the multiple
awardees under the contract before selecting an order awardee
if the contracting officer has information available to ensure
that each awardee is provided a fair opportunity to be considered for each order. The competition requirements in Part 6
and the policies in Subpart 15.3 do not apply to the ordering
process. However, the contracting officer must—
(A) Develop placement procedures that will provide each awardee a fair opportunity to be considered for each
order and that reflect the requirement and other aspects of the
contracting environment;
(B) Not use any method (such as allocation or
designation of any preferred awardee) that would not result in
fair consideration being given to all awardees prior to placing
each order;
(C) Tailor the procedures to each acquisition;
(D) Include the procedures in the solicitation and
the contract; and
(E) Consider price or cost under each order as one
of the factors in the selection decision.
(iii) Orders exceeding the simplified acquisition
threshold. (A) Each order exceeding the simplified acquisition threshold shall be placed on a competitive basis in accordance with paragraph (b)(1)(iii)(B) of this section, unless
supported by a written determination that one of the circumstances described at 16.505(b)(2)(i) applies to the order and
the requirement is waived on the basis of a justification that
is prepared in accordance with 16.505(b)(2)(ii)(B);
(B) The contracting officer shall—
(1) Provide a fair notice of the intent to make
a purchase, including a clear description of the supplies to be
delivered or the services to be performed and the basis upon
which the selection will be made to all contractors offering the
required supplies or services under the multiple-award contract; and
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(2) Afford all contractors responding to the
notice a fair opportunity to submit an offer and have that offer
fairly considered.
(iv) Orders exceeding $5 million. For task or delivery orders in excess of $5 million, the requirement to provide
all awardees a fair opportunity to be considered for each order
shall include, at a minimum—
(A) A notice of the task or delivery order that
includes a clear statement of the agency’s requirements;
(B) A reasonable response period;
(C) Disclosure of the significant factors and subfactors, including cost or price, that the agency expects to consider in evaluating proposals, and their relative importance;
(D) Where award is made on a best value basis, a
written statement documenting the basis for award and the relative importance of quality and price or cost factors; and
(E) An opportunity for a postaward debriefing in
accordance with paragraph (b)(6) of this section.
(v) The contracting officer should consider the following when developing the procedures:
(A) (1) Past performance on earlier orders under
the contract, including quality, timeliness and cost control.
(2) Potential impact on other orders placed
with the contractor.
(3) Minimum order requirements.
(4) The amount of time contractors need to
make informed business decisions on whether to respond to
potential orders.
(5) Whether contractors could be encouraged
to respond to potential orders by outreach efforts to promote
exchanges of information, such as—
(i) Seeking comments from two or more
contractors on draft statements of work;
(ii) Using a multiphased approach when
effort required to respond to a potential order may be resource
intensive (e.g., requirements are complex or need continued
development), where all contractors are initially considered
on price considerations (e.g., rough estimates), and other considerations as appropriate (e.g., proposed conceptual
approach, past performance). The contractors most likely to
submit the highest value solutions are then selected for oneon-one sessions with the Government to increase their understanding of the requirements, provide suggestions for refining
requirements, and discuss risk reduction measures.
(B) Formal evaluation plans or scoring of quotes
or offers are not required.
(2) Exceptions to the fair opportunity process.(i) The
contracting officer shall give every awardee a fair opportunity
to be considered for a delivery-order or task-order exceeding
$3,000 unless one of the following statutory exceptions
applies:
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(A) The agency need for the supplies or services
is so urgent that providing a fair opportunity would result in
unacceptable delays.
(B) Only one awardee is capable of providing the
supplies or services required at the level of quality required
because the supplies or services ordered are unique or highly
specialized.
(C) The order must be issued on a sole-source
basis in the interest of economy and efficiency because it is a
logical follow-on to an order already issued under the contract, provided that all awardees were given a fair opportunity
to be considered for the original order.
(D) It is necessary to place an order to satisfy a
minimum guarantee.
(E) For orders exceeding the simplified acquisition threshold, a statute expressly authorizes or requires that
the purchase be made from a specified source.
(F) In accordance with section 1331 of Public
Law 111-240 (15 U.S.C. 644(r)), contracting officers may, at
their discretion, set aside orders for any of the small business
concerns identified in 19.000(a)(3). When setting aside
orders for small business concerns, the specific small business
program eligibility requirements identified in part 19 apply.
(ii) The justification for an exception to fair opportunity shall be in writing as specified in paragraphs
(b)(2)(ii)(A) or (B) of this section. No justification is needed
for the exception described in paragraph (b)(2)(i)(F) of this
section.
(A) Orders exceeding $3,000, but not exceeding
the simplified acquisition threshold. The contracting officer
shall document the basis for using an exception to the fair
opportunity process. If the contracting officer uses the logical
follow-on exception, the rationale shall describe why the relationship between the initial order and the follow-on is logical
(e.g., in terms of scope, period of performance, or value).
(B) Orders exceeding the simplified acquisition
threshold. As a minimum, each justification shall include the
following information and be approved in accordance with
paragraph (b)(2)(ii)(C) of this section:
(1) Identification of the agency and the contracting activity, and specific identification of the document
as a “Justification for an Exception to Fair Opportunity.”
(2) Nature and/or description of the action
being approved.
(3) A description of the supplies or services
required to meet the agency’s needs (including the estimated
value).
(4) Identification of the exception to fair
opportunity (see 16.505(b)(2)) and the supporting rationale,
including a demonstration that the proposed contractor’s
unique qualifications or the nature of the acquisition requires
use of the exception cited. If the contracting officer uses the
logical follow-on exception, the rationale shall describe why
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the relationship between the initial order and the follow-on is
logical (e.g., in terms of scope, period of performance, or
value).
(5) A determination by the contracting officer
that the anticipated cost to the Government will be fair and
reasonable.
(6) Any other facts supporting the justification.
(7) A statement of the actions, if any, the
agency may take to remove or overcome any barriers that led
to the exception to fair opportunity before any subsequent
acquisition for the supplies or services is made.
(8) The contracting officer’s certification that
the justification is accurate and complete to the best of the
contracting officer’s knowledge and belief.
(9) Evidence that any supporting data that is
the responsibility of technical or requirements personnel (e.g.,
verifying the Government’s minimum needs or requirements
or other rationale for an exception to fair opportunity) and
which form a basis for the justification have been certified as
complete and accurate by the technical or requirements personnel.
(10) A written determination by the approving
official that one of the circumstances in (b)(2)(i)(A) through
(E) of this section applies to the order.
(C) Approval.(1) For proposed orders exceeding
the simplified acquisition threshold, but not exceeding
$650,000, the ordering activity contracting officer’s certification that the justification is accurate and complete to the best
of the ordering activity contracting officer’s knowledge and
belief will serve as approval, unless a higher approval level is
established in accordance with agency procedures.
(2) For a proposed order exceeding $650,000,
but not exceeding $12.5 million, the justification must be
approved by the competition advocate of the activity placing
the order, or by an official named in paragraph (b)(2)(ii)(C)(3)
or (4) of this section. This authority is not delegable.
(3) For a proposed order exceeding $12.5 million, but not exceeding $62.5 million (or, for DoD, NASA,
and the Coast Guard, not exceeding $85.5 million), the justification must be approved by—
(i) The head of the procuring activity placing the order;
(ii) A designee who—
(A) If a member of the armed forces, is a
general or flag officer;
(B) If a civilian, is serving in a position in
a grade above GS-15 under the General Schedule (or in a comparable or higher position under another schedule); or
(iii) An official named in paragraph
(b)(2)(ii)(C)(4) of this section.
(4) For a proposed order exceeding $62.5 million (or, for DoD, NASA, and the Coast Guard, over $85.5

FAC 2005–66 APRIL 1, 2013
SUBPART 16.5—INDEFINITE-DELIVERY CONTRACTS
million), the justification must be approved by the senior procurement executive of the agency placing the order. This
authority is not delegable, except in the case of the Under Secretary of Defense for Acquisition, Technology, and Logistics,
acting as the senior procurement executive for the Department
of Defense.
(D) Posting.(1) Except as provided in paragraph
(b)(2)(ii)(D)(5) of this section, within 14 days after placing an
order exceeding the simplified acquisition threshold that does
not provide for fair opportunity in accordance with 16.505(b),
the contract officer shall—
(i) Publish a notice in accordance with
5.301; and
(ii) Make publicly available the justification required at (b)(2)(ii)(B) of this section.
(2) The justification shall be made publicly
available—
(i) At the GPE www.fedbizopps.gov;
(ii) On the Web site of the agency, which
may provide access to the justifications by linking to the GPE;
and
(iii) Must remain posted for a minimum of
30 days.
(3) In the case of an order permitted under
paragraph (b)(2)(i)(A) of this subsection, the justification
shall be posted within 30 days after award of the order.
(4) Contracting officers shall carefully screen
all justifications for contractor proprietary data and remove all
such data, and such references and citations as are necessary
to protect the proprietary data, before making the justifications available for public inspection. Contracting officers
shall also be guided by the exemptions to disclosure of information contained in the Freedom of Information Act (5 U.S.C.
552) and the prohibitions against disclosure in 24.202 in
determining whether other data should be removed. Although
the submitter notice process set out in Executive Order 12600
“Predisclosure Notification Procedures for Confidential
Commercial Information” does not apply, if the justification
appears to contain proprietary data, the contracting officer
should provide the contractor that submitted the information
an opportunity to review the justification for proprietary data
before making the justification available for public inspection, redacted as necessary. This process must not prevent or
delay the posting of the justification in accordance with the
timeframes required in paragraphs (1) and (3).
(5) The posting requirement of this section
does not apply—
(i) When disclosure would compromise the
national security (e.g., would result in disclosure of classified
information) or create other security risks; or
(ii) To a small business set-aside under paragraph (b)(2)(i)(F).
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(3) Pricing orders. If the contract did not establish the
price for the supply or service, the contracting officer must
establish prices for each order using the policies and methods
in Subpart 15.4.
(4) For additional requirements for cost reimbursement
orders see 16.301-3.
(5) For additional requirements for time-and-materials
or labor-hour orders, see 16.601(e).
(6) Postaward Notices and Debriefing of Awardees for
Orders Exceeding $5 million. The contracting officer shall
notify unsuccessful awardees when the total price of a task or
delivery order exceeds $5 million.
(i) The procedures at 15.503(b)(1) shall be followed
when providing postaward notification to unsuccessful
awardees.
(ii) The procedures at 15.506 shall be followed when
providing postaward debriefing to unsuccessful awardees.
(iii) A summary of the debriefing shall be included
in the task or delivery order file.
(7) Decision documentation for orders. (i) The contracting officer shall document in the contract file the rationale
for placement and price of each order, including the basis for
award and the rationale for any tradeoffs among cost or price
and non-cost considerations in making the award decision.
This documentation need not quantify the tradeoffs that led to
the decision.
(ii) The contract file shall also identify the basis for
using an exception to the fair opportunity process (see paragraph (b)(2))
(8) Task-order and delivery-order ombudsman. The
head of the agency shall designate a task-order and deliveryorder ombudsman. The ombudsman must review complaints
from contractors and ensure they are afforded a fair opportunity to be considered, consistent with the procedures in the
contract. The ombudsman must be a senior agency official
who is independent of the contracting officer and may be the
agency’s competition advocate.
(c) Limitation on ordering period for task-order contracts
for advisory and assistance services.(1) Except as provided
for in paragraphs (c)(2) and (c)(3), the ordering period of a
task-order contract for advisory and assistance services,
including all options or modifications, normally may not
exceed 5 years.
(2) The 5-year limitation does not apply when—
(i) A longer ordering period is specifically authorized by a statute; or
(ii) The contract is for an acquisition of supplies or
services that includes the acquisition of advisory and assistance services and the contracting officer, or other official
designated by the head of the agency, determines that the
advisory and assistance services are incidental and not a significant component of the contract.
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(3) The contracting officer may extend the contract on
a sole-source basis only once for a period not to exceed
6 months if the contracting officer, or other official designated
by the head of the agency, determines that—
(i) The award of a follow-on contract is delayed by
circumstances that were not reasonably foreseeable at the time
the initial contract was entered into; and
(ii) The extension is necessary to ensure continuity
of services, pending the award of the follow-on contract.
16.506 Solicitation provisions and contract clauses.
(a) Insert the clause at 52.216-18, Ordering, in solicitations
and contracts when a definite-quantity contract, a requirements contract, or an indefinite-quantity contract is
contemplated.
(b) Insert a clause substantially the same as the clause at
52.216-19, Order Limitations, in solicitations and contracts
when a definite-quantity contract, a requirements contract, or
an indefinite-quantity contract is contemplated.
(c) Insert the clause at 52.216-20, Definite Quantity, in
solicitations and contracts when a definite-quantity contract is
contemplated.
(d)(1) Insert the clause at 52.216-21, Requirements, in
solicitations and contracts when a requirements contract is
contemplated.
(2) If the contract is for nonpersonal services and related
supplies and covers estimated requirements that exceed a specific Government activity’s internal capability to produce or
perform, use the clause with its Alternate I.
(3) If the contract includes subsistence for both Government use and resale in the same Schedule, and similar prod-
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ucts may be acquired on a brand-name basis, use the clause
with its Alternate II (but see paragraph (d)(5) of this section).
(4) If the contract involves a partial small business setaside, use the clause with its Alternate III (but see
paragraph (d)(5) of this section).
(5) If the contract—
(i) Includes subsistence for Government use and
resale in the same schedule and similar products may be
acquired on a brand-name basis; and
(ii) Involves a partial small business set-aside, use
the clause with its Alternate IV.
(e) Insert the clause at 52.216-22, Indefinite Quantity, in
solicitations and contracts when an indefinite-quantity contract is contemplated.
(f) Insert the provision at 52.216-27, Single or Multiple
Awards, in solicitations for indefinite-quantity contracts that
may result in multiple contract awards. Modify the provision
to specify the estimated number of awards. Do not use this
provision for advisory and assistance services contracts that
exceed 3 years and $12.5 million (including all options).
(g) Insert the provision at 52.216-28, Multiple Awards for
Advisory and Assistance Services, in solicitations for taskorder contracts for advisory and assistance services that
exceed 3 years and $12.5 million (including all options),
unless a determination has been made under
16.504(c)(2)(i)(A). Modify the provision to specify the estimated number of awards.
(h) See 10.001(d) for insertion of the clause at 52.210-1,
Market Research, when the contract is over $5 million for the
procurement of items other than commercial items.

FAC 2005–66 APRIL 1, 2013
SUBPART 16.6—TIME-AND-MATERIALS, LABOR-HOUR, AND LETTER CONTRACTS

Subpart 16.6—Time-and-Materials, LaborHour, and Letter Contracts
16.600 Scope.
Time-and-materials contracts and labor-hour contracts are
not fixed-price contracts.
16.601 Time-and-materials contracts.
(a) Definitions for the purposes of Time-and-Materials
Contracts.
“Direct materials” means those materials that enter directly
into the end product, or that are used or consumed directly in
connection with the furnishing of the end product or service.
“Hourly rate” means the rate(s) prescribed in the contract
for payment for labor that meets the labor category qualifications of a labor category specified in the contract that are—
(1) Performed by the contractor;
(2) Performed by the subcontractors; or
(3) Transferred between divisions, subsidiaries, or affiliates of the contractor under a common control.
“Materials” means—
(1) Direct materials, including supplies transferred
between divisions, subsidiaries, or affiliates of the contractor
under a common control;
(2) Subcontracts for supplies and incidental services for
which there is not a labor category specified in the contract;
(3) Other direct costs (e.g., incidental services for which
there is not a labor category specified in the contract, travel,
computer usage charges, etc.); and
(4) Applicable indirect costs.
(b) Description. A time-and-materials contract provides
for acquiring supplies or services on the basis of—
(1) Direct labor hours at specified fixed hourly rates that
include wages, overhead, general and administrative
expenses, and profit; and
(2) Actual cost for materials (except as provided for in
31.205-26(e) and (f)).
(c) Application. A time-and-materials contract may be
used only when it is not possible at the time of placing the contract to estimate accurately the extent or duration of the work
or to anticipate costs with any reasonable degree of confidence. See 12.207(b) for the use of time-and-material contracts for certain commercial services.
(1) Government surveillance. A time-and-materials
contract provides no positive profit incentive to the contractor
for cost control or labor efficiency. Therefore, appropriate
Government surveillance of contractor performance is
required to give reasonable assurance that efficient methods
and effective cost controls are being used.
(2) Fixed hourly rates. (i) The contract shall specify
separate fixed hourly rates that include wages, overhead, general and administrative expenses, and profit for each category
of labor (see 16.601(f)(1)).
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(ii) For acquisitions of noncommercial items
awarded without adequate price competition (see
15.403-1(c)(1)), the contract shall specify separate fixed
hourly rates that include wages, overhead, general and administrative expenses, and profit for each category of labor to be
performed by—
(A) The contractor;
(B) Each subcontractor; and
(C) Each division, subsidiary, or affiliate of the
contractor under a common control.
(iii) For contract actions that are not awarded using
competitive procedures, unless exempt under paragraph
(c)(2)(iv) of this section, the fixed hourly rates for services
transferred between divisions, subsidiaries, or affiliates of the
contractor under a common control—
(A) Shall not include profit for the transferring
organization; but
(B) May include profit for the prime contractor.
(iv) For contract actions that are not awarded using
competitive procedures, the fixed hourly rates for services
that meet the definition of commercial item at 2.101 that are
transferred between divisions, subsidiaries, or affiliates of the
contractor under a common control may be the established
catalog or market rate when—
(A) It is the established practice of the transferring organization to price interorganizational transfers at other
than cost for commercial work of the contractor or any division, subsidiary or affiliate of the contractor under a common
control; and
(B) The contracting officer has not determined
the price to be unreasonable.
(3) Material handling costs. When included as part of
material costs, material handling costs shall include only costs
clearly excluded from the labor-hour rate. Material handling
costs may include all appropriate indirect costs allocated to
direct materials in accordance with the contractor's usual
accounting procedures consistent with Part 31.
(d) Limitations. A time-and-materials contract or order
may be used only if—
(1) The contracting officer prepares a determination and
findings that no other contract type is suitable. The determination and finding shall be—
(i) Signed by the contracting officer prior to the execution of the base period or any option periods of the contracts; and
(ii) Approved by the head of the contracting activity
prior to the execution of the base period when the base period
plus any option periods exceeds three years; and
(2) The contract or order includes a ceiling price that the
contractor exceeds at its own risk. Also see 12.207(b) for further limitations on use of time-and-materials or labor-hour
contracts for acquisition of commercial items.
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(e) Post award requirements. Prior to an increase in the
ceiling price of a time-and-materials or labor-hour contract or
order, the contracting officer shall—

16.603 Letter contracts.

(1) Conduct an analysis of pricing and other relevant
factors to determine if the action is in the best interest of the
Government;

A letter contract is a written preliminary contractual instrument that authorizes the contractor to begin immediately manufacturing supplies or performing services.

16.603-1 Description.

(2) Document the decision in the contract or order file;
and

16.603-2 Application.

(3) When making a change that modifies the general
scope of—

(a) A letter contract may be used when (1) the Government’s interests demand that the contractor be given a binding
commitment so that work can start immediately and
(2) negotiating a definitive contract is not possible in sufficient time to meet the requirement. However, a letter contract
should be as complete and definite as feasible under the
circumstances.

(i) A contract, follow the procedures at 6.303;
(ii) An order issued under the Federal Supply Schedules, follow the procedures at 8.405-6; or
(iii) An order issued under multiple award task and
delivery order contracts, follow the procedures at
16.505(b)(2).
(f) Solicitation provisions. (1) The contracting officer
shall insert the provision at 52.216-29, Time-and-Materials/
Labor-Hour Proposal Requirements—Non-Commercial Item
Acquisitions With Adequate Price Competition, in solicitations contemplating use of a Time-and-Materials or LaborHour type of contract for noncommercial items, if the price is
expected to be based on adequate price competition. If authorized by agency procedures, the contracting officer may
amend the provision to make mandatory one of the three
approaches in paragraph (c) of the provision, and/or to require
the identification of all subcontractors, divisions, subsidiaries,
or affiliates included in a blended labor rate.
(2) The contracting officer shall insert the provision at
52.216-30, Time-and-Materials/Labor-Hour Proposal
Requirements—Non-Commercial Item Acquisitions without
Adequate Price Competition, in solicitations for noncommercial items contemplating use of a Time-and-Materials or
Labor-Hour type of contract if the price is not expected to be
based on adequate price competition.
(3) The contracting officer shall insert the provision at
52.216-31, Time-and-Materials/Labor-Hour Proposal
Requirements—Commercial Item Acquisitions, in solicitations contemplating use of a Commercial Time-and-Materials
or Labor-Hour contract.
16.602 Labor-hour contracts.
Description. A labor-hour contract is a variation of the
time-and-materials contract, differing only in that materials
are not supplied by the contractor. See 12.207(b), 16.601(c),
and 16.601(d) for application and limitations, for time-andmaterials contracts that also apply to labor-hour contracts. See
12.207(b) for the use of labor-hour contracts for certain commercial services.
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(b) When a letter contract award is based on price competition, the contracting officer shall include an overall price
ceiling in the letter contract.
(c) Each letter contract shall, as required by the clause at
52.216-25, Contract Definitization, contain a negotiated
definitization schedule including (1) dates for submission of
the contractor's price proposal, required certified cost or pricing data and data other than certified cost or pricing data; and,
if required, make-or-buy and subcontracting plans, (2) a date
for the start of negotiations, and (3) a target date for definitization, which shall be the earliest practicable date for definitization. The schedule will provide for definitization of the
contract within 180 days after the date of the letter contract or
before completion of 40 percent of the work to be performed,
whichever occurs first. However, the contracting officer may,
in extreme cases and according to agency procedures, authorize an additional period. If, after exhausting all reasonable
efforts, the contracting officer and the contractor cannot negotiate a definitive contract because of failure to reach agreement as to price or fee, the clause at 52.216-25 requires the
contractor to proceed with the work and provides that the contracting officer may, with the approval of the head of the contracting activity, determine a reasonable price or fee in
accordance with Subpart 15.4 and Part 31, subject to appeal as
provided in the Disputes clause.
(d) The maximum liability of the Government inserted in
the clause at 52.216-24, Limitation of Government Liability,
shall be the estimated amount necessary to cover the contractor’s requirements for funds before definitization. However, it
shall not exceed 50 percent of the estimated cost of the definitive contract unless approved in advance by the official that
authorized the letter contract.
(e) The contracting officer shall assign a priority rating to
the letter contract if it is appropriate under 11.604.
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16.603-3 Limitations.
A letter contract may be used only after the head of the contracting activity or a designee determines in writing that no
other contract is suitable. Letter contracts shall not—
(a) Commit the Government to a definitive contract in
excess of the funds available at the time the letter contract is
executed;
(b) Be entered into without competition when competition
is required by Part 6; or
(c) Be amended to satisfy a new requirement unless that
requirement is inseparable from the existing letter contract.
Any such amendment is subject to the same requirements and
limitations as a new letter contract.
16.603-4 Contract clauses.
(a) The contracting officer shall include in each letter contract the clauses required by this regulation for the type of
definitive contract contemplated and any additional clauses
known to be appropriate for it.
(b) In addition, the contracting officer shall insert the following clauses in solicitations and contracts when a letter contract is contemplated:
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(1) The clause at 52.216-23, Execution and Commencement of Work, except that this clause may be omitted from letter contracts awarded on SF 26;
(2) The clause at 52.216-24, Limitation of Government
Liability, with dollar amounts completed in a manner consistent with 16.603-2(d); and
(3) The clause at 52.216-25, Contract Definitization,
with its paragraph (b) completed in a manner consistent with
16.603-2(c). If at the time of entering into the letter contract,
the contracting officer knows that the definitive contract will
be based on adequate price competition or will otherwise meet
the criteria of 15.403-1 for not requiring submission of certified cost or pricing data, the words “and certified cost or pricing data in accordance with FAR 15.408, Table 15-2
supporting its proposal” may be deleted from paragraph (a) of
the clause. If the letter contract is being awarded on the basis
of price competition, the contracting officer shall use the
clause with its Alternate I.
(c) The contracting officer shall also insert the clause at
52.216-26, Payments of Allowable Costs Before Definitization, in solicitations and contracts if a cost-reimbursement
definitive contract is contemplated, unless the acquisition
involves conversion, alteration, or repair of ships.
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SUBPART 52.2—TEXT OF PROVISIONS AND CLAUSES
ter contract shall continue in effect, except those that by their
nature apply only to a letter contract.
(End of clause)
Alternate I (Apr 1984). In letter contracts awarded on the
basis of price competition, add the following paragraph (d) to
the basic clause:
(d) The definitive contract resulting from this letter contract will include a negotiated _____________ [insert “price
ceiling” or “firm fixed price”] in no event to exceed
___________________ [insert the proposed price upon which
the award was based].

52.216-26 Payments of Allowable Costs Before
Definitization.
As prescribed in 16.603-4(c), insert the following clause:
PAYMENTS OF ALLOWABLE COSTS BEFORE
DEFINITIZATION (DEC 2002)
(a) Reimbursement rate. Pending the placing of the definitive contract referred to in this letter contract, the Government will promptly reimburse the Contractor for all allowable
costs under this contract at the following rates:
(1) One hundred percent of approved costs representing
financing payments to subcontractors under fixed-price subcontracts, provided that the Government’s payments to the
Contractor will not exceed 80 percent of the allowable costs
of those subcontractors.
(2) One hundred percent of approved costs representing
cost-reimbursement subcontracts; provided, that the Government’s payments to the Contractor shall not exceed 85 percent
of the allowable costs of those subcontractors.
(3) Eighty-five percent of all other approved costs.
(b) Limitation of reimbursement. To determine the
amounts payable to the Contractor under this letter contract,
the Contracting Officer shall determine allowable costs in
accordance with the applicable cost principles in Part 31 of
the Federal Acquisition Regulation (FAR). The total reimbursement made under this paragraph shall not exceed
85 percent of the maximum amount of the Government’s liability, as stated in this contract.
(c) Invoicing. Payments shall be made promptly to the
Contractor when requested as work progresses, but (except
for small business concerns) not more often than every
2 weeks, in amounts approved by the Contracting Officer.
The Contractor may submit to an authorized representative of
the Contracting Officer, in such form and reasonable detail as
the representative may require, an invoice or voucher supported by a statement of the claimed allowable cost incurred
by the Contractor in the performance of this contract.
(d) Allowable costs. For the purpose of determining allowable costs, the term “costs” includes—

52.216-28
(1) Those recorded costs that result, at the time of the
request for reimbursement, from payment by cash, check, or
other form of actual payment for items or services purchased
directly for the contract;
(2) When the Contractor is not delinquent in payment of
costs of contract performance in the ordinary course of business, costs incurred, but not necessarily paid, for—
(i) Supplies and services purchased directly for the
contract and associated financing payments to subcontractors,
provided payments determined due will be made—
(A) In accordance with the terms and conditions
of a subcontract or invoice; and
(B) Ordinarily within 30 days of the submission
of the Contractor’s payment request to the Government;
(ii) Materials issued from the Contractor’s stores
inventory and placed in the production process for use on the
contract;
(iii) Direct labor;
(iv) Direct travel;
(v) Other direct in-house costs; and
(vi) Properly allocable and allowable indirect costs
as shown on the records maintained by the Contractor for purposes of obtaining reimbursement under Government contracts; and
(3) The amount of financing payments that the Contractor has paid by cash, check, or other forms of payment to
subcontractors.
(e) Small business concerns. A small business concern may
receive more frequent payments than every 2 weeks.
(f) Audit. At any time before final payment, the Contracting Officer may have the Contractor’s invoices or vouchers
and statements of costs audited. Any payment may be—
(1) Reduced by any amounts found by the Contracting
Officer not to constitute allowable costs; or
(2) Adjusted for overpayments or underpayments made
on preceding invoices or vouchers.
(End of clause)
52.216-27 Single or Multiple Awards.
As prescribed in 16.506(f), insert the following provision:
SINGLE OR MULTIPLE AWARDS (OCT 1995)
The Government may elect to award a single delivery order
contract or task order contract or to award multiple delivery
order contracts or task order contracts for the same or similar
supplies or services to two or more sources under this
solicitation.
(End of provision)
52.216-28 Multiple Awards for Advisory and Assistance
Services.
As prescribed in 16.506(g), insert the following provision:
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52.216-29
MULTIPLE AWARDS FOR ADVISORY AND ASSISTANCE
SERVICES (OCT 1995)
The Government intends to award multiple contracts for
the same or similar advisory and assistance services to two or
more sources under this solicitation unless the Government
determines, after evaluation of offers, that only one offeror is
capable of providing the services at the level of quality
required.
(End of provision)
52.216-29 Time-and-Materials/Labor-Hour Proposal
Requirements—Non-Commercial Item Acquisition
With Adequate Price Competition.
As prescribed in 16.601(f)(1), insert the following
provision:
TIME-AND-MATERIALS/LABOR-HOUR PROPOSAL
REQUIREMENTS—NON-COMMERCIAL ITEM ACQUISITION
WITH ADEQUATE PRICE COMPETITION (FEB 2007)
(a) The Government contemplates award of a Time-andMaterials or Labor-Hour type of contract resulting from this
solicitation.
(b) The offeror must specify fixed hourly rates in its offer
that include wages, overhead, general and administrative
expenses, and profit. The offeror must specify whether the
fixed hourly rate for each labor category applies to labor performed by—
(1) The offeror;
(2) Subcontractors; and/or
(3) Divisions, subsidiaries, or affiliates of the offeror
under a common control;
(c) The offeror must establish fixed hourly rates using—
(1) Separate rates for each category of labor to be performed by each subcontractor and for each category of labor
to be performed by the offeror, and for each category of labor
to be transferred between divisions, subsidiaries, or affiliates
of the offeror under a common control;
(2) Blended rates for each category of labor to be performed by the offeror, including labor transferred between
divisions, subsidiaries, or affiliates of the offeror under a common control, and all subcontractors; or
(3) Any combination of separate and blended rates for
each category of labor to be performed by the offeror, affiliates of the offeror under a common control, and subcontractors.
(End of provision)
52.216-30 Time-and-Materials/Labor-Hour Proposal
Requirements—Non-Commercial Item Acquisition
Without Adequate Price Competition.
As prescribed in 16.601(f)(2), insert the following provision:

52.2-86

TIME-AND-MATERIALS/LABOR-HOUR PROPOSAL
REQUIREMENTS—NON-COMMERCIAL ITEM ACQUISITION
WITHOUT ADEQUATE PRICE COMPETITION (FEB 2007)
(a) The Government contemplates award of a Time-andMaterials or Labor-Hour type of contract resulting from this
solicitation.
(b) The offeror must specify separate fixed hourly rates in
its offer that include wages, overhead, general and administrative expenses, and profit for each category of labor to be
performed by—
(1) The offeror;
(2) Each subcontractor; and
(3) Each division, subsidiary, or affiliate of the offeror
under a common control.
(c) Unless exempt under paragraph (d) of this provision,
the fixed hourly rates for services transferred between divisions, subsidiaries, or affiliates of the offeror under a common
control—
(1) Shall not include profit for the transferring organization; but
(2) May include profit for the prime Contractor.
(d) The fixed hourly rates for services that meet the definition of commercial item at 2.101 that are transferred between
divisions, subsidiaries, or affiliates of the offeror under a common control may be the established catalog or market rate
when it is the established practice of the transferring organization to price interorganizational transfers at other than cost
for commercial work of the offeror or any division, subsidiary
or affiliate of the offeror under a common control.
(End of provision)
52.216-31 Time-and-Materials/Labor-Hour Proposal
Requirements—Commercial Item Acquisition.
As prescribed in 16.601(f)(3), insert the following
provision:
TIME-AND-MATERIALS/LABOR-HOUR PROPOSAL
REQUIREMENTS—COMMERCIAL ITEM ACQUISITION
(FEB 2007)
(a) The Government contemplates award of a Time-andMaterials or Labor-Hour type of contract resulting from this
solicitation.
(b) The offeror must specify fixed hourly rates in its offer
that include wages, overhead, general and administrative
expenses, and profit. The offeror must specify whether the
fixed hourly rate for each labor category applies to labor performed by—
(1) The offeror;
(2) Subcontractors; and/or
(3) Divisions, subsidiaries, or affiliates of the offeror
under a common control.
(End of provision)
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